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The markets for heavy mobile equipment have continued to experience 

growth throughout the first half of 2014.  The primary drivers of the 

growth have been improvements in the domestic marketplace, with 

foreign markets providing additional growth.  Foreign markets are 

expected to remain steady, encouraged by growth in China and Western 

Europe that will work to mitigate declines in other parts of the world.   

The market for cranes and other lift equipment 

has continued its trend of slow and steady 

growth.  Gains experienced in 2013 have 

continued, most notably in larger crane categories.  

Crane types such as rough terrain and all terrain, 

with high capacities, have become particularly 

desirable for their versatility and efficiency.  

Similarly, the demand for smaller telehandlers 

and boom trucks has increased to meet the needs 

of tight urban construction projects. 

 

The first half of 2014 has shown continued 

stability in the construction equipment market.  

Driven by strong growth in the domestic energy 

sector and domestic housing market, gains 

experienced in 2012 and 2013 have continued.  

Overseas markets, especially those in Asia and 

Western Europe, are also rebounding, spurred by 

a more positive global economic outlook.  

Commercial construction is expected to drive 

further growth for the rest of 2014. 

 

 

 

Intermodal equipment orders and shipments 

reached record highs in 2013.  Continuing this 

trend, the first half of 2014 has shown significant 

growth in the intermodal market.  Expansion of 

the domestic energy sector has provided for 

month-over-month and year-over-year growth in 

nearly all categories.  With pressure building on 

the domestic trucking industry associated with 

rising costs, the demand for intermodal freight 

delivery continues to grow.  Pricing for 

equipment in the secondary marketplace is 

expected to follow this trend. 

 

Rolling stock continues to experience steady 

growth as orders for class 8 trucks continue to rise 

at rates much higher in 2013.  Traditional 

economic indicators bode well from the growth of 

the industry throughout the rest of the year.  New 

emissions standards, intended to mitigate climate 

change, have forced fleet managers to begin the 

process of updating aging fleets.  However, with 

the high cost of new equipment, the secondary 

marketplace has become an increasingly more 

desirable option for the acquisition of rolling 

stock. 
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Global demand for cranes and lift equipment has grown in 

the early part of 2014 and is expected to continue 

throughout the year.  Versatility and efficiency have been 

the primary drivers of demand for this type of equipment.  

Rough terrain cranes, boom trucks, and telehandlers that 

can be used in tight, difficult projects are in very high 

demand.  These types of equipment have seen very strong 

pricing in the secondary marketplace over the last year.   

 

In addition to these mobile categories, the market for 

tower cranes has exhibited notable growth in 2014.  This is 

especially true in regions such as China and Western 

Europe where booms in construction have led to 

increasing long lead times for tower cranes.  In Western 

Europe, lead times have increased to as long as six 

months.  High demand has driven prices for new cranes 

up and operators have begun to look toward the 

secondary marketplace for additional equipment.  

However, the supply of these large tower cranes is low, 

further contributing to strong pricing in the secondary 

marketplace. 

 

Other large capacity cranes are also experiencing high 

demand in overseas markets.  As with tower cranes, 

markets in countries with major infrastructure projects 

have exhibited increased demand for large equipment that 

is capable of handling major civil and industrial projects.  

However, the domestic market has remained relatively 

stagnant during this same time.  Recovery values for these 

types of equipment are expected to be stronger in 

international secondary markets. 

 

 

 

 

On the opposite end of the spectrum, smaller, very 

versatile equipment, such as boom trucks and 

telehandlers, has continued to experience strong demand 

in resale markets.  With the current domestic construction 

sector focused primarily toward housing and utility 

operations, these small equipment types are very 

desirable.  Boom trucks, in particular, continue to recover 

well as their over-the-road nature provides for lower 

transportation and marshaling costs.  Further, recent years 

have brought technological advancements that allow 

much higher load capacities and longer boom lengths.  

These advancements make boom truck and telehandlers 

capable of completing jobs that would have historically 

been assigned to small all-terrain and carry deck cranes.  

Additionally, the advent of roto-telehandlers has driven 

gains in the secondary marketplace for smaller lift 

equipment.  Moving forward, as these telehandlers 

continue to increase their capabilities, it is expected that 

the demand for smaller cranes and boom trucks may 

decrease as operators look toward telehandlers for a 

cheaper lifting option. 
 

Used construction equipment values have followed a 

trend of stability from 2013 into 2014.  Stability will be 

driven by gains in the non-residential construction market, 

offset by dips in institutional construction.  Overall, 

building projects rose by 2% in May 2014 versus April 

2014, spurred by a 4.5% increase in commercial 

construction over that time period, according to the 

,Ê&ÙÈÞ-'ÐÓÓɯ#ÖËÎÌɯ"ÖÕÚÛÙÜÊÛÐÖÕɯ.ÜÛÓÖÖÒ, which also 

forecasts a 17.6% increase in nonresidential building 

projects for 2014 versus 2013.  Large equipment types 

associated with these types of projects are expected to see 

strong demand in both the new and secondary 

marketplaces.  Given the increased costs and lead times for 

new equipment, it is expected that the secondary 

marketplace will be a fitting option for fleet managers 

looking to purchase equipment to handle the influx of new 

projects.  These increases in demand will foster increased 

values in the secondary marketplace. 

2012 Caterpillar TH103 Telehandler 
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Recent years have seen increased expansion in domestic 

oil and gas operations, which have heavily influenced the 

market for construction equipment that can be used in this 

sector.  Values in the secondary marketplace, particularly 

in oil and gas rich regions such as Texas, North Dakota 

and the Appalachians, are expected to be strong and 

remain so for the foreseeable future.  Further, industries 

associated with oil and gas production, as well as 

industries that rely on large amounts of energy, have 

experienced increased demand for their products, leading 

to numerous new plant construction projects and high 

demand for construction equipment. 

 

Moving forward, the improvements in the domestic 

construction markets will be assisted by the more positive 

outlooks for the same markets overseas, most specifically 

China and Western Europe.  Economic recovery in France, 

Germany, and the United Kingdom has reversed the 2013 

trend of poor exports of domestic construction equipment.  

Canada, Mexico, and Central America also continue to be 

strong importers of American construction equipment.  

These factors have helped lead to a much stronger global 

secondary marketplace and larger overseas target markets 

for used construction equipment. 

 

The early months of 2014 have followed a trend of modest 

growth for the rail industry.  This trend has continued 

from 2013, and is expected to do so for the next five years.  

This trend can be attributed to improved freight volumes 

in the domestic sector as well as improved labor markets.  

This is expected to lead to increased demand for rail 

freight transportation across a multitude of industries.  

Yearly totals for domestic intermodal freight are beginning 

to match international cargo totals, indicating a strong 

future for the industry provided that the industry is able to 

avoid drastic decreases in demand. 

 

New and used freight cars experienced increased demand 

in the latter half of 2013; however, this trend has stabilized 

in recent months.  In April 2014, it was report that 

container traffic was up over 10% at most American ports 

and many industry analysts predict that this trend will 

continue through the remainder of the year.  A large 

portion of these gains can be attributed to the expansion of 

energy production operation in North Dakota and Texas.  

Domestic crude oil production is expected to increase to 

nearly 9.5 million barrels per day by 2015 and the rail 

industry will be responsible for a large portion of that 

delivery volume.  Further, new environmental standards 

pressuring the trucking industry are increasing the 

demand for intermodal transportation of freight 

shipments.  Rail freight is quickly becoming a more 

efficient, cost-effective, and environmentally friendly way 

to transport goods throughout the United States.  Mexico 

and other Central American countries also continue to 

expand their rail infrastructure, creating more viable 

markets and higher demand in these regions. 

 

While all intermodal equipment is experiencing improved 

recovery values in the secondary marketplace, the largest 

gains continue to be seen in the chassis market.  Chassis 

are usable across a wide variety of intermodal and 

transportation purposes, and are seldom damaged beyond  

2012 John Deere 310J Backhoe Loader 

Flatbed Railcar 
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what cosmetic maintenance can handle.  Chassis, 

therefore, maintain a very high portion of their value and 

are not subject to the same useful life concerns as other 

intermodal equipment such as the containers. 

 

Lastly, looking to the future, it should be noted that the 

recent flurry of political activity against the coal industry 

in the Appalachian region could have a drastic effect on 

the domestic rail industry.  According to data from the 

Association of American Railroads, coal transportation 

accounts for over 40% of overall domestic rail freight 

volume and over 21% of rail gross revenue annually.  

Abatement of the coal industry, and therefore its rail 

transportation, would yield a tremendous decrease in 

demand for intermodal equipment in the United States.  

Large quantities of equipment would likely enter the 

secondary marketplace driving down prices across the 

board. 

 

The market for class 8 tractors has continued its growth 

trend in the first half of 2014.  The first four months of 

2014 saw a surge in sales volume averaging close to 13% 

per month compared to the previous year, and a 27% 

increase compared to the first four months of 2013.  These 

gains in the market suggest strength moving forward.  

However, such large orders of new tractors could drive 

down demand for used equipment in the secondary 

marketplace.  Late-model equipment, current to today’s 

emission standards, should continue to do well given the 

relatively high cost of new equipment. 

 

Pricing for heavy-duty trucks and tractors has been on the 

rise for the early months of 2014.  Most recently, 3ÙÜÊÒɯ!ÓÜÌɯ

!ÖÖÒ noted that auction prices were up nearly 31% for 

heavy-duty trucks.  Currently, average prices are at their 

highest of 2014 for trucks 10 years old or newer with less 

than one million miles.  Unfortunately, the same 

publication notes the increase in price may be credited 

with an overall decrease in volume.  According to reports, 

auctions activity has decrease over 40% this spring and 

will likely not stabilize until the end of 2015. 

 

In 2013, the federal government began enacting new 

emission standards for the trucking industry intended to 

mitigate climate change.  As a result, fleet managers have 

been forced to decommission many of the older pieces in 

their fleets.  These older units will become less and less 

desirable as time moves along, driving down the demand 

and pricing in the secondary marketplace.  New class 8 

tractors are produced with an eye toward more strict 

emission standards in the future making them a good 

option for updating fleets.  However, costs of the new 

models are up over 20% in the last several years, creating 

a price barrier that has pointed many managers toward 

the used marketplace. 

 

Demand for new and late-model used trailers continues 

to be strong.  The expansion of heavy energy production 

in North America has dramatically increased the demand 

for tank trailers that can be utilized in oil and gas 

operations.  Also, dry van trailers have experienced 

increased demand as overall freight tonnage in the 

United States continues to increase, up 4.8% year-over-

year in 2014. 

 

Finally, it is important to note, as previously mentioned, 

that many fleets are looking at potentially large income 

tax bills in 2014 that could affect their ability to expand 

their fleets.  A federal program of bonus depreciation that 

allowed for the offset of new equipment purchases ended 

in 2013.  Industry and financial experts estimate that as 

much as 40% of a company’s funds kept available for 

equipment purchases may have to be reallocated to these 

impending new tax bills.  Decreased cash availability, 

and the high cost of new equipment, will lead to 

increased demand for late-model equipment in the 

secondary marketplace. 

2001 Polar Tank Trailer 

1ÌÊÌÕÛɯ ××ÙÈÐÚÈÓɯ3ÙÌÕËÚ 
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GA has been involved in the asset disposition of many industrial contractors, 

rental construction equipment companies, oil and gas service companies, and 

freight haulers.  Recent transactions include: 

¶ Affholder Construction 

¶ American Sand & Gravel 

¶ Canron Construction 

¶ Chesapeake Construction 

¶ City of Cedar Hill 

¶ Cook Harriet Construction 

¶ DE Rice Equipment Construction 

¶ Ibarra Concrete 

¶ Joe Bland Construction 

¶ Marine Pipeline 

¶ Mohawk Concrete 

¶ Pease Construction 

¶ Pickus Construction 

¶ R.E. Holland/American Excavating 

¶ Rinker Material Group/Twin 

Mountain Rock 

¶ Roads Construction 

¶ SelectBuild (BMC West) 

¶ Stigler Construction 

¶ Super Transport 

¶ Tamrock Drill Rigs 

¶ U-Brothers 

¶ Victory Industrial 

¶ WDC Exploration 

(ÕɯÈËËÐÛÐÖÕȮɯ& ɯÏÈÚɯÊÖÕËÜÊÛÌËɯÈɯÞÐËÌɯÝÈÙÐÌÛàɯÖÍɯÈ××ÙÈÐÚÈÓÚɯÖÍɯ',$ɯÈÚÚÌÛÚȭɯɯ&ÐÝÌÕɯÖÜÙɯ

Ìß×ÌÙÐÌÕÊÌɯÐÕɯÉÖÛÏɯÛÏÌɯÝÈÓÜÈÛÐÖÕɯÈÕËɯËÐÚ×ÖÚÐÛÐÖÕɯÖÍɯ',$ɯÈÚÚÌÛÚȮɯ& ɯÐÚɯÜÕÐØÜÌÓàɯØÜÈÓÐŗÌËɯ

ÛÖɯÕÖÛɯÖÕÓàɯÙÌÕËÌÙɯÝÈÓÜÌɯÖ×ÐÕÐÖÕÚȮɯÉÜÛɯÛÖɯÈÓÚÖɯÈÚÚÐÚÛɯÞÐÛÏɯàÖÜÙɯÓÐØÜÐËÐÛàɯÕÌÌËÚɯÛÏÙÖÜÎÏɯÛÏÌɯ

ÚÈÓÌÚɯÖÍɯÚÜÙ×ÓÜÚɯÈÕËɤÖÙɯÐËÓÌɯ',$ɯÈÚÚÌÛÚȭ 
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The 'ÌÈÝàɯ,ÖÉÐÓÌɯ$ØÜÐ×ÔÌÕÛɯ,ÖÕÐÛÖÙɯrelates information covering a variety of 

heavy mobile equipment (“HME”) assets, such as cranes and lift equipment, 

construction equipment, intermodal freight transportation, oilfield and gas 

equipment, and rolling stock.  Great American Group Advisory & Valuation 

Services, L.L.C. (“GA”) provides our customer base with a concise document 

highlighting the HME industry, including industry trends, market pricing, and 

their relation to the valuation process. 

Due to the nature of certain HME assets, timely reporting is necessary to 

understand an ever-changing marketplace.  GA strives to contextualize 

important indicators in order to provide a more in-depth perspective of the 

market as a whole.  GA welcomes the opportunity to make our expertise 

available to you in every possible way.  Should you need any further information 

or wish to discuss recovery ranges for a particular segment, please feel free to 

contact your GA Business Development Officer. 

& ɀÚɯ'ÌÈÝàɯ,ÖÉÐÓÌɯ$ØÜÐ×ÔÌÕÛɯ,ÖÕÐÛÖÙɯ×ÙÖÝÐËÌÚɯÔÈÙÒÌÛɯÝÈÓÜÌɯÈÕËɯÐÕËÜÚÛÙàɯÛÙÌÕËɯ

ÐÕÍÖÙÔÈÛÐÖÕɯÍÖÙɯÈɯÝÈÙÐÌÛàɯÖÍɯ',$ɯ×ÙÖËÜÊÛÚȭɯɯ3ÏÌɯÐÕÍÖÙÔÈÛÐÖÕɯÊÖÕÛÈÐÕÌËɯÏÌÙÌÐÕɯÐÚɯÉÈÚÌËɯÖÕɯÈɯ

ÊÖÔ×ÖÚÐÛÌɯÖÍɯ& ɀÚɯÐÕËÜÚÛÙàɯÌß×ÌÙÛÐÚÌȮɯÊÖÕÛÈÊÛɯÞÐÛÏɯÐÕËÜÚÛÙàɯ×ÌÙÚÖÕÕÌÓȮɯÐÕËÜÚÛÙàɯ×ÜÉÓÐÊÈÛÐÖÕÚȮɯ

ÓÐØÜÐËÈÛÐÖÕɯÈÕËɯÈ××ÙÈÐÚÈÓɯÌß×ÌÙÐÌÕÊÌȮɯÈÕËɯËÈÛÈɯÊÖÔ×ÐÓÌËɯÍÙÖÔɯÈɯÝÈÙÐÌÛàɯÖÍɯÞÌÓÓ-ÙÌÚ×ÌÊÛÌËɯ

ÚÖÜÙÊÌÚɯÉÌÓÐÌÝÌËɯÛÖɯÉÌɯÙÌÓÐÈÉÓÌȭɯɯ6ÌɯËÖɯÕÖÛɯÎÜÈÙÈÕÛÌÌɯÛÏÌɯÊÖÔ×ÓÌÛÌÕÌÚÚɯÖÍɯÚÜÊÏɯÐÕÍÖÙÔÈÛÐÖÕɯÖÙɯ

ÔÈÒÌɯÈÕàɯÙÌ×ÙÌÚÌÕÛÈÛÐÖÕɯÈÚɯÛÖɯÐÛÚɯÈÊÊÜÙÈÊàȭ 
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,ÈÙÒɯ6ÌÐų 

President 

mweitz@greatamerican.com 

(818) 884-3737 

 

,ÐÊÏÈÌÓɯ/ÌÛÙÜÚÒÐ 

Executive Vice President, General Manager 

mpetruski@greatamerican.com 

(818) 884-3737 

 

,ÈÙÊɯ,ÜÚÐÛÈÕÖ 

Chief Operating Officer 

mmusitano@greatamerican.com 

(818) 884-3737 

 ÉÖÜÛɯ&ÙÌÈÛɯ ÔÌÙÐÊÈÕɯ&ÙÖÜ× 

Great American Group is a leading provider of asset disposition solutions and valuation and appraisal services to 

a wide range of retail, wholesale, and industrial clients, as well as lenders, capital providers, private equity 

investors, and professional services firms.  In addition to the 'ÌÈÝàɯ,ÖÉÐÓÌɯ$ØÜÐ×ÔÌÕÛɯ,ÖÕÐÛÖÙ, GA also provides 

clients with industry expertise in the form of monitors for the chemicals and plastics, metals, food, and building 

products sectors, among many others.  GA offers the $ÜÙÖ×ÌÈÕɯ,ÈÕÜÍÈÊÛÜÙÐÕÎɯ,ÖÕÐÛÖÙɯvia its subsidiary, GA 

Europe Valuations Limited. 
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,ÐÒÌɯ,ÈÙÊÏÓÐÒ 

National Sales & Marketing Director 

mmarchlik@greatamerican.com 

(818) 746-9306 

#ÈÝÐËɯ2ÌÐËÌÕ 

Executive Vice President, Southeast Region 

dseiden@greatamerican.com 

(770) 551-8114 

1àÈÕɯ,ÜÓÊÜÕÙà 

Senior Vice President - Northeast Region, Canada & Europe 

rmulcunry@greatamerican.com 

(617) 692-8310 

!ÐÓÓɯ2ÖÕÊÐÕÐ 

Senior Vice President, Midwest Region 

bsoncini@greatamerican.com 

(312) 777-7945 

#ÙÌÞɯ)ÈÒÜÉÌÒ 

Managing Director, Southwest Region 

djakubek@greatamerican.com 

(972) 265-7981 

)ÌÕÕÐÌɯ*ÐÔ 

Vice President, Western Region 

jkim@greatamerican.com 

(818) 746-9370 

&ÖÙËÖÕɯ3ÐÛÓÌàɯ 

Director of Valuations, GA Europe Valuations 

gtitley@gaeurope.co.uk 

+44 2073180574 
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